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Treasures 
In Your Attic

Helaine Fendelman & Joe Rosson

CTW Features

I’M A BIG FAN of in-store 
coupons. Finding an auto-
matic dispenser or a tear pad 
of coupons near a product you 
know you’ll buy is a great way 
to get multiples. Here’s the 
dilemma: how many coupons 
should you take?

One reader thinks I take too 
many.

Question: “Jill, I was disap-
pointed in the advice you gave 
in a recent column. I know you 
encourage people to coupon 
ethically. Yet you found $1 
coupons for paper towels in 
the coupon dispenser in the 

store and took 10 of them. It’s 
no wonder most of the time 
these dispensers are empty! 
Shoppers must have read your 
column before going to the 
grocery store. You also took six 
coupons for ravioli. � at is also 
a little excessive. I hope that 
in the future you refrain from 
giving consumers the idea that 
it is OK to take more than their 

fair share of either coupons or 
a product.”

Answer: When it comes to 
coupon tear pads and dispens-
ers, my rule of thumb is to take 
only the number of coupons 
that I’m likely to use in a single 
shopping trip. I base that num-
ber on the size of my family 
(� ve) and how often we’ll use 
the product. 

Most supermarkets run on a 
12-week sales cycle. Prices on 
most items will hit a high and 
a low during that time. I always 
aim to stock up when prices 
on a product are lowest, and 
buy enough to get us through 
to the next sale.

A few months ago, I dis-
cussed a shopping trip where 
I bought six bags of frozen 
ravioli. I’d found $3 coupons 
on an in-store display about a 
month before the sale. I took 
six coupons, knowing that 
when the product went on sale 
I’d buy six bags. We’d enjoy a 
ravioli meal every other week, 
at which point I could expect 
another good sale on frozen 
ravioli.

Taking those coupons paid 
o� . � e ravioli went on sale for 
$3 a bag, so my six bags were 
free! � e same week, I found 
paper towels on sale for $1. 
� e coupon dispenser in front 

of them o� ered $1 coupons. 
I bought 10 rolls, knowing we 
go through one roll of paper 
towels every 10 days or so.

I promote ethical coupon-
ing, not only in this column 
but also via my blog at jillcatal-
do.com and my Super-Cou-
poning workshops. However, 
it’s tough when one person 
feels another shopper is buy-

ing “too much” or using “too 
many” coupons. For the size of 
my family and my method of 
shopping, I don’t consider 10 
rolls of paper towels or six bags 
of ravioli excessive. After all, 
paper towels are sold in 12-roll 
packs, and no one complains 
that a dozen rolls are too many 

Coupons from a store dispenser: How many is too many?
Super-

Couponing
Tips

Jill Cataldo

With the purchase & installation
of a LeafGuard System

877-793-0606
603-384-3586

Ultimate Gutter Protection! 75%  off 
labor

$100Gift Card

*With approved credit. Not valid on prior sales or with other offers. Certain restrictions apply. Offer expires: 9/30/11

plus...
*
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The stone wall and granite stairs leading to the pool are really made of 
poured concrete.

A poured concrete stone wall at a Bedford home built by Stonemakers 
Concrete Building System. 

David Montoya, founder of Stonemakers Corp. Concrete Building System, joins molded replica stones together while building a swimming pool waterfall at a 
Bedford residence last week. Stonemakers was conducting a workshop for dealers on the site.   DAVID LANE/UNION LEADER

David Montoya of Stonemakers Concrete Building System and his team build  a swimming pool 
waterfall at a Bedford residence during a demonstration for dealers of the system last week.
 PHOTOS BY DAVID LANE/UNION LEADER

By PAUL FEELY
New Hampshire Union Leader

MANCHESTER 

A  LOCAL COMPANY’S appearance 
on a national home improvement 
show last week generated enough 
buzz among viewers to spawn at 

least two future appearances — and gener-
ated a buzz about its unique approach to yard 
transformations from coast to coast.

On Aug. 8, viewers of the popular Do It Your-
self (DIY) Network show ‘Turf War” witnessed 
a crew from the Manchester-based company 
Stonemakers compete against another � rm, in 
an e� ort to help a family lay claim to the title 
“Best Yard on the Block” — and the $10,000 
prize that goes with it.

It was also a huge opportunity to showcase 
the company to a wide range of potential 
customers.

“It was an amazing experience,” said David 
Montoya, founder of Stonemakers, who led 
a team of 18 that worked on the landscaping 
project for the show. “It was a lot of work, about 

ROCK STARS
NH company’s faux-stone building system gets national spotlight

Scripps Howard News Service

Dear Helaine and Joe: � is tankard or 
stein has been in the family for more 
than 60 years. � e tankard is in mint 
condition and is about 15 inches tall. 
On the body there are the initials “AD” 
and the number 1514. � e monogram 
looks like that of Albrecht Durer. Please 
let us know what you can about this 
piece and how much it is worth.  
—M.H., Wauconda, Ill.

Dear M.H.: What we have to say about 
this piece is strictly conjecture.

� e quality of the pictures does not 
allow us to give any sort of concrete 
opinion or dollar value, but this piece 
is potentially rather valuable, so we 
thought we would discuss some of the 
possibilities.

First of all, the hand of German art-
ist Albrecht Durer (1471-1528) never 
touched this tankard. At best, Durer 
had been dead 
almost 200 
years before 
this piece was 
crafted — and 
in the worst 
case, dead 300 
years or more.

We feel the 
Durer mono-
gram and 
date are there 
because the 
image on this 
tankard was 
derived from 
his work — 
possibly done 
sometime in 
the year 1514. 
At that time, 
Durer was in 
his hometown 
of Nuremburg 
(in residence there from mid-1507 to 
1520), and in 1513 and 1514 he execut-
ed � ve great etchings — “� e Knight,” 
“Death,” “� e Devil,” “St. Jerome in His 
Study” and “Melancholia.”

We cannot see the image on the 
tankard well enough to identify it, but 
it may be from one of these etchings or 
it might be a self-portrait. In any event, 
the work on this piece is superb, and 
all the decoration appears in the pho-
tographs to be exquisitely hand-done 
— but photographs can be misleading.

� e reddish-brown color of this 
tankard suggests to us that it may be 
a relatively rare type of ware called 
“Bottger Steinzeug.”

Johann Friedrich Bottger was an 
alchemist who bragged to the Prus-
sian king that he could make gold out 
of base metal. When the king pressed 
for concrete results, Bottger § ed but 
was captured by agents of August the 
Strong, elector of Saxony and king of 
Poland. August needed gold desper-
ately and he imprisoned Bottger at his 
castle in Meissen with orders to make 
the precious metal. No surprise that 
Bottger failed; but the king was also an 
avid collector of Chinese-style hard-
paste porcelain, which no on in Europe 
knew how to make at the time.

Bottger said that with a little time 
and luck he could discover the secret, 
and August the Strong let him try. He 

Dating 
a tankard,  
give or take 
a century

This brown ceramic 
tankard could be 
from the 18th century 
and it could be a rare 
stoneware called 
Bottger Steinzeug. 
 SCRIPPS HOWARD NEWS SERVICE
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to buy at once.
The 15 boxes of granola bars 

I bought this week would likely 
not please the “Don’t Buy So 
Much” crowd. But my healthy-
snacking children go through 
more than one box a week. 
That’s the quantity we need 
to get through another sales 
cycle. I buy what we’ll use until 
the next sale is due. I think 
that’s reasonable and fair.

.

Question: “My husband and I 
are proud parents of eight chil-
dren. A regular shopping week 
for me involves six gallons of 
milk, four loaves of bread and 
lots of other large quantities. 
Last week I saw $1 coupons 
for shredded cheese. I took 
12 coupons, the number of 
bags I was buying that day. But 
another shopper said I should 
only get one coupon no matter 
how many bags I bought. The 
machine was full of coupons. 
Who’s right?”

Answer: There’s definitely 
an element of “first come, first 
served” with any in-store offer. 
For every empty coupon dis-
penser there are others that sit 
full of coupons until their ex-
piration date arrives. While I’d 
never advocate emptying an 
entire dispenser of coupons, 
remember that manufacturers 
place them in stores for one 
reason: to encourage people to 
buy their products. Take what 
you’ll use.

.

 Email your own couponing victories and 
questions to jill@ctwfeatures.com.

Couponing
Continued from Page A6

succeeded in making hard-
paste porcelain with a glaze 
in 1709, but the year before 
he had discovered the hardest 
stoneware known at the time 
— a reddish-brown ware he 
called “Steinzeug.”

Bottger thought Steinzeug 
was his crowning achieve-
ment, and the ware looks a 
lot like the tankard in to-
day’s question. Most Bottger 
Steinzeug items found on 
today’s market was made at 
Meissen in the early to mid-
20th century. Some of these 
can be very expensive, but 
some are not (more expen-
sive pieces tend to be figures 
such as elephants, certain rare 
portrait busts and the image of 
“God the Father”).

We feel that this tankard 
might be an old piece of Bott-
ger Steinzeug, possibly even 
18th-century, and may have a 
significant value. M.H. needs 
to show her piece to an expert 
for an authoritative, in-person 
evaluation. However, M.H. 
should not get her hopes up 
too high because this is a long 
shot at best.

Treasures
Continued from Page A6

Couponing class  
coming next week

The New Hampshire Union 
Leader and the Extreme Coupon 
Professors have teamed up to 
provide an informative, two-hour 
workshop next week to show you 
how to get the most out of your 
coupons. 

The class is scheduled for 
Thursday, Aug. 25 at 6:30 p.m. 
at the Nackey Loeb School of 
Communications.

The class will also focus on 
back-to-school savings, every-
thing from school supplies to 
lunches and snacks to clothing.

Attendees receive 50 percent 
off new newspaper subscriptions, 
coupon packets and the chance 
to win gift cards and other give-
aways.

Register online at UnionLeader.
com/ULevents or by phone at 
206-7834. There is a registration 
fee of $20 per attendee.

To see more events or add your 
own to the nh365 online calendar 
network, visit Calendar.Union-
Leader.com.

Tuesday, Aug. 16
Moultonborough: “Preserv-

ing Community Character: 
Win-Win Strategies for Manag-
ing Change in the Lakes Region” 
workshop sponsored by the 
N.H. Preservation Alliance with 
the Moultonborough Heritage 
Commission, 7-9 p.m. at Moult-
onborough Public Library. Free; 
contact 224-2281 or admin@
nhpreservation.org to register.

Thursday, Aug. 18
Manchester: Zimmerman 

House Tours. 1.5 hour tour of 
Zimmerman House with infor-
mation about the architecture 
of Frank Lloyd Wright, 2 p.m., 
Currier Museum of Art, 150 Ash 
St. 669-6144 ext. 108.

Ossipee: NH Tree Farm 
landowner workshop on build-
ing and maintaining a pond on 
your property. Includes a trip to 
a local man-made pond. Open to 
the public. 5 p.m., Carroll County 
Administration Building, Route 
171. $5 fee. Preregistration is re-
quested. NH Tree Farm Program, 
224-9945 ext. 331

Wolfeboro:  NH Boat Mu-
seum’s annual Boathouse Tour. 
Visit some of the most beautiful 
boathouses on Lake Winnipe-
saukee. Tickets $35, including 
museum admission. 9 a.m.-4 
p.m. Rain date Aug. 19. Info: 
569-4554 or nhbm.org.

Friday, Aug. 19
Allenstown: Herbal Apothe-

cary Sessions. In-the-field work-
ing sessions to learn and make 
herbal medicine and identify 
herbs, noon-2 p.m., Wintergreen 
Botanicals, Deerfield Road. 
340-5161; office@wintergreen-
botanicals.com.

Saturday, Aug. 20
Auburn: 4-H Children’s Teach-

ing Garden’s annual Garden 
Festival, featuring free, fun 
garden activities for families. 
Free admission, but donations 
of canned or boxed food for the 
NH Food Bank welcome. 9 a.m.-3 
p.m., Massabesic Audubon Cen-
ter, 26 Audubon Way. 641-6060.

Auburn: Cooperative Exten-
sion Gardening Series: “Extend 
Your Growing Season.” Work-
shop led by a master gardener. 
$15 per family. 9:30 a.m.-12:30 
p.m., Massabesic Audubon 
Center, 26 Audubon Way. Ad-
vance registration required: Ron 
Christie, 679-5616.

Home & Garden Calendar

www.faulknersnursery.com

Sponsored by:

30 hours of work with only 
about four or five hours of 
sleep, but it was great seeing 
it on TV.”

In “Turf War, neighbors 
work to out-do each other 
during an intense and 
fast-paced 48-hour period. 
Two teams, each led by host 
Ahmed Hassan and his 
landscape experts, compete 
to transform their yards into 
spectacular outdoor living 
spaces. In the end, Ahmed 
and the neighbors decide the 
winner, while viewers witness 
two yard makeovers.

Stonemakers is an outdoor 
“hardscape design and build” 
company that has grown to 
include over 200 dealers in 
the United States and Canada, 
with 25 years of experience 
replicating the look and feel 
of actual stonework. Founded 
here by Montoya, Stonemak-
ers was chosen to compete 
in the “Turf War” challenge 
after the show’s producers 
saw Jason Walls of Brickwalls 
Construction, a Stonemakers 
dealer, in action. 

The company has become 
renowned for the technique 
it uses, whereby company 
artisans create a time-worn 

and naturally-distressed look 
by carving and adding texture 
to concrete (which hardens 
from the inside out), giving it 
the look of real rocks — with 
many of the designs based on 
actual formations found in 
the Granite State.

“The rock cliffs that you see 
along Route 101, we’ve taken 
some that was blasted and 
replicated it using concrete 
and used it in our designs,” 
said Montoya. “We’re repli-
cating New Hampshire rocks 
across the country.”

The process has caught the 
eyes of major companies, 
including Disney, which often 
incorporates stonework into 
the landscaping at its theme 
parks.

“I was just talking to the 
people at Disney last week, 
they saw what we were doing 
and can’t figure it out,” said 
Montoya. “They have been 
trying for years to figure out a 
way to do what we are doing. 
We can put up a six-foot-high 
wall in four hours using our 
technique. They don’t under-
stand how a little company 
from New Hampshire is doing 
this, so I’m meeting with 
them next month.”

The “Turf War” appearance 
“was an exciting challenge 
and gave us the opportunity 
to show the country what we 
do and how passionate we 
are.” 

As part of the challenge 
featured on the show, the 
Stonemakers crew carved 
and molded poured concrete 
to mimic the natural and 
authentic look of flagstone, 
tree trunks and boulders. The 
team also created a water-
fall, a redwood pavilion with 
tree-trunk posts and carved 
flagstone seat walls.

“I was just disappointed we 
didn’t win, and I guess a lot of 
the feedback the show gener-
ated was from people who felt 
the same way.”

Montoya said his team will 
likely have a chance to com-
pete again in the near future, 
on both this same program 
and another on the same 
network.

“They’ve already asked us 
back,” said Montoya. “They’ve 
invited us to compete again 
on ‘Turf War’, and to ap-
pear on another show, ‘Yard 
Crashers’. One will be in 
November, and the other I 
believe is next February.”

Stonemakers
Continued from Page A6

Workers form concrete in a mold as they create a replica stone for the swimming-pool waterfall they 
were building at last week’s Stonemakers dealer demonstration in Bedford.  DAVID LANE/UNION LEADER
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Serving the Greater Manchester Area
Manchester, NH • 888.877.6243 • www.MTOclean.com

3
Rooms

CLEANED & SANITIZED

$99

“The Personal Touch People”

We won’t just clean 
your carpet - we 

sanitize it as well!

Let us make your 
carpets fresh & clean 

for summer

DENTAL CARE:  CUSTOMIZED JUST FOR YOU!

Dental Arts of Bedford
NH Institute for Cosmetic Dentistry

Ward F. Gravel, DDS
173 South River Road, Suite 5

 Bedford, NH  (1/2 mile south of Macy’s)

647-2278
www.manchestercosmeticdentist.com

• Conscious Sedation

• Headache Therapy

• Sleep Apnea appliances

• “LVI” Smiles

• TMJ Therapy

• General Dentistry performed     
    professionally in a relaxing 
    environment.

Call us to enhance your dental experience…..and your smile!

You’ll Be FLOORED 
By the  Savings

62 Elm St. •  Manchester, NH 03101 • 603-206-5772
www.curleyscarpet.com

M-W-F: 10am-5pm 

TU-TH: 10am-7pm

SAT: 9am-1pm 

Mill Direct Pricing to the Public

BACK TO SCHOOL SALE
going on NOW!

Carpet Remnants starting at $29.00
Apartments • Dorm Rooms • Classrooms

62 Elm St. •  Manchester, NH 0310
www.curleyscarpe

LLC

Family Owned & Operated

Prizes to be AWARDED for the following categories:

3RD ANNUAL

 Best Costume

 Most Talented

 Most Well Behaved 

 Wildest

 Cutest

 Owner/Dog  
Look Alike

 Peoples Choice

e following categories

Cutest

Owner/Dog 
Look Alike

Peoples Choice

es:

Thursday, August 18th at 2:00pm

Prizes to be

REGISTRATION BEGINS AT 1:00,

$5.00 REGISTRATION FEE.

Bentley Commons at Bedford

66 Hawthorne Drive Bedford, NH 03110

Please reserve your place by phone or email with Brooke Schoch (603) 644-2200

bschoch@bentleycommons.com

Bentley is located off route 3A in Bedford.

Hawthorne Drive is located at the lights by the

Spine Institute.

EVENT IS FREE TO WATCH,AND OPEN TO THE PUBLIC!

The Fishercats MascotWill Be At The EventFrom 1:30-2:00

Host an Exchange
Student Today !

(for 3, 5 or 10 months)

w you can 

a, 
razil, 

gle 

en, may 

o select your 

or 10 months)

Daniel from Denmark, 17 yrs.
Loves skiing, playing soccer and 
watching American movies. Daniel 
hopes to learn to play football and 
live as a real American.

(fo

Nitcha from Thailand, 16 yrs. 
Enjoys dancing, playing the piano 
and swimming. Nitcha looks 
forward to cooking with her 
American host family.

Amy at 1-800-677-2773 (Toll Free)
www.assehosts.com and www.asse.com/host or email us at info@asse.com.

Founded in 1976

ASSE International Student Exchange Program is a Public Benefi t, Non-Profi t Organization.

Joyce at 207-737-4666 or
Amy at 1-800-677-2773 (Toll Free)

Make a lifelong
friend from abroad.
Enrich your family with 
another culture.  Now 

you can host a high 
school exchange student 
(girl or boy) from France, 
Germany, Scandinavia, 
Spain, Australia, Japan, 

Brazil, Italy or other 
countries.  Single par-
ents, as well as couples 

with or without children, 
may host.  Contact us for 
more information or to 

select your student today.

Visit our showroom at 1289 North Elm Street • Manchester, NH

518-5885  •  www.mcantincabinetry.com

Maple or Oak Kitchen
with Granite Countertops

Starting at $4,200*

* Appliances not included. 
FREE in-home 

consultation & design. 

Kitchen (20 Linear Ft)

Wood drawer full 
Crown molding
Decorative 
 hardware
Delivery & 
 Installation

Over 30 years experience.

I will NOT 
be undersold!

Create Your Dream Kitchen

VCT Floor Care Products 

Wood Floor Care Solutions 

Stone Care Solutions 

Degreasers • Disinfectants 

Equipment Repair 

Carpet Care Products 

Paper and Plastic Products

Ron Montplaisir Jr.

(603)-626-6369

360 Kelley St.,Manchester




